
ab

Turning business success 
into charitable impact 
How Presidio Partners and tax-efficient financial planning helped 
make it happen

The situation
Our client was the co-founder of a software as a service 
company that was going to be acquired for $150m. 
With a 10 percent ownership stake in the company, she 
faced a large tax liability. 

With this event on the horizon, we began strategizing 
for ways to optimize the outcome. Through our 
conversations we came to find out that she had a 
passion for helping at-risk youth finish high school 
and attend college. Knowing she wanted to make 
a significant contribution towards this cause, we 
introduced a great solution: donating shares prior to the 
deal closing, as opposed to donating cash afterward.

The strategy
We first met with the UBS philanthropy team to educate our  
client about a Donor-Advised Fund (DAF). We then introduced her 
to a CPA to model her tax liability based on various sale scenarios.   

Next, we did the math to fully evaluate potential impacts:

•  Our client's gross proceeds at sale were going to be approximately
$15m, 100% of which would be taxable as long-term capital gains.

•  With no advanced planning in place, maximum tax rates would
have left her with approximately $8.5m.1 By planning ahead
and donating 10% of her shares to a DAF before the deal was
completed, our client was able to pay less in taxes and increase her
net proceeds.

Through the DAF, our client then had the ability to recommend grants 
to charities of her choosing over the course of several years.

The future
We helped our client achieve her goal of supporting her passion while 
also receiving over $500,000 more 'after-tax' dollars for herself and 
her family.

Comparison of a gift of after-tax proceeds vs. gift of shares

Donating  
$1.5m in cash 

after sale

Donating  
$1.5m in shares  

before sale

Donation2 $1,500,000

Taxes1 
$5,008,500

Net proceeds 
$15,870,000
Net proceeds 

$8,491,500

Taxes1 
$4,452,000

Net proceeds 
$9,048,000



1 Assumptions: Donor is subject to a 20.0% federal capital gains rate, a 3.80% tax on net investment income and 13.3% California state capital gains tax; 
No alternative minimum tax; No federal deduction for payment of CA taxes.

2Assumes charity sells the shares when business is sold.

In providing wealth management services to clients, we offer both investment advisory and brokerage services which are separate and distinct and 
differ in material ways. For information, including the different laws and contracts that govern, visit ubs.com/workingwithus. 

UBS Financial Services Inc., its affiliates, and its employees are not in the business of providing tax or legal advice. These materials and any tax-related 
statements are not intended or written to be used, and cannot be used or relied upon, by any such taxpayer for the purpose of avoiding tax penalties. 
Any such taxpayer should seek advice based on the taxpayer’s particular circumstances from an independent tax advisor.

This case study is shown for informational purposes only and may not be representative of the experience of all clients. It is not intended to represent 
the performance of any specific investment or financial advisory program. Each client’s circumstances may be different. There is no guarantee of the 
future success of any of the strategies discussed.
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